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Unit-5
Small Business Management (4 Hrs.)

5.1. Accounting and Finance

BN AT 1 Tefer H et 7R fort 3 Aeear o v 21 3
el DI AR o Tt S ferehre H Heea ol fHeht
e €1 39 99 o Basic Accounting Principles 3R
Financial Management 9 forear g ==t ’T'&‘ %I

5.1.1. Basic Accounting Principles (AeTHT ﬁ'@Tfﬁ'@l’ﬁ)
sreR o wft foreftr fente s s 81 3 fagia sraem
i forefter fearfr o7t waefa =it awe & weg o 2

® Accrual Principle (37shiet forgia)

Definition : TSTET 3T @1 bl o gof {ehT SITAT &
ST S ST 81 &, 7 foh ST e BT STEH Y BT 2l
Example : 3T mmﬁﬂaﬁﬁ@@m
SIE 6T & Ao AT ST # fore, t Toredt b
"
® Consistency Principle (ETfa forgia)

Definition : Teh s WW@'@TW s ugfaat
! AR AR FHAT =M qrieh foreftar foramott
SEICERERIPEIS IR Ed
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Example : J¢ ST T8 @il bl YSTIoh0T o &9 H
oS foran 2, a1 wfasy § ot 3&t ugfa o1 arer s
TRy

® Going Concern Principle (I !%ﬁﬂ?l‘ﬁ?@'d) :
Definition : I8 AT & o et sifersy § SIRY
Ted T 9T 7, 3R 36k TR W ot faré
AT T STt 2
Example : Ik ot & TRt 61 3| 3R
T AT fohaT STQrT foh T8 ofel T deh <ok 3t
GHTSHT &, 7 foh fiehe siiass # sfe g <ht feurfa )

® Matching Principle (WeT forgia) :
Deﬁnition:@?ﬁﬁﬁmﬁwww
TSI 39T 2, TTfeh T 3T 1 31 Tt ikt
& Ehl
Example : Wmﬂﬂﬁﬁwwm%
iR forshl TR o g 2, A1 @ ! 3T H &St
AT AT

® Revenue Recognition Principle
(T ar=rat Rrgia)
Definition :Wﬁwwﬁaﬁaﬁqw
YaTE Ye T STt & a1 forshy 2t 2, 7 fop tar B
ITH 2IaT 2
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Example aﬁmﬁﬁmmﬁaﬁqw%
TGl A4, YEH Sl 8, dF Toted ol aufl &1 vl oI
BELUEE I
5.1.2. Financial Management (‘%ﬁ'ﬁﬂ' )
Torcfir weieH B1¢ saaEmt o forg forf i damert = gsiea
T o alich 3TN Togia ) 36ehT 32T Faam™ o faedia
TR T ST TEHT ST Afersy 3hY AT ST 21

5.1.2.1. Budgeting (SIS1€ SATA) : EECACACKDRISE

Bl ® ST 31 qIfelt B foR wfersr & e ot SwRnT 36 R

Sl

Components :

® Revenue Budget (TISTET ©NIC) : 32@41'&!?[ T
ST HIAT 3BT gIie 2l
Example:maﬁﬁmﬁﬁﬁmm
Al T STTH|

® Expense Budget (@ ae) : agwrﬁﬁ el
T &, S& Ao, T, S formm
Example : AT o, ATHT 1 0T, 3T i
o @1 ol STTAH|

Techniques :
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Zero Based Budgeting (Gﬁ'ﬁ T Eﬁ-lﬁ"T) :
cUsh SIS 3TATY Sl AT H Wt @l bl I |
& BT SR SATAIHATAR ST T HLAT
Example : st @t W feft fore fomm weres ad &
foTT T sFfe T FT FET

5.1.2.2. Cash Flow Management (-ohe T8 Teie)
TheE YATE TeEH FFE™ it Tehe Rufd @ dF i
i s &t fsha 2

Components :

Cash Inflows (Fehe UATE) : SFd@™ § 3 aTeft
Tehe TIT, S8 forsht st o1mer 3 e
Example : WQWWWWW@W 4|

Cash Outflows (e FEdTE) : U T STl
EEEISIECTRUNRS IS I TEEIERE]
Example : 7Tk TR, o, 37K 34'[‘4;% EARSIMG]

Techniques :

® Cash Flow Forecasting (g JaTg GATTAT) :

WIS o < SATE T STTHH T

Example : A T TEH & fT The yaTE i
wfersraoft, fSres gt STgATia ST ST e et
il
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5.1.2.3. Financial Analysis (fé’ﬂﬁ'ﬂ'%’;);ﬂﬂ) : foeflm
Torewror uer wfsra 2 forem forfiar foraron o1 farsdmor feram
ST & 1ok sFeraT™ o T Tegi shl HHT ST Eehl

Techniques :

® Ratio Analysis (919 %%Q'UT) : fofir= fofir
HTATAT T ITANT ik o sht forefar feerfar =t
fersgymon)
Example : <IT¥eT ST, gfEaft FER ST,
HIT AT ST

® Trend Analysis (El?j_ﬁ '%T%Q'UT) : ot ST &
TH o |1 Y i aEe|
Example ﬁ@ﬁaﬁ?aﬁ%ﬁaﬁaﬁmﬁwﬁw
Ten forsht o gfeg =M et T STTeher Tl

5.1.2.4. Financial Planning (forftar o) : wiosr o

forfier eIt <Rt TR SRt o ToTT, weh ST o )

Components :

® [nvestment Planning (ﬁa'ST EﬁFF-lT) : tljﬁﬁﬁ*ﬂ
T ST, S TR 7 aiESTTet 91 SueRton § fAae)
Example : WW@W Wm%m
IEEMEISC|

® Debt Management (50T Seiel) : SIET & KO
! JTE @ § Seiferd )
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Example mgﬁﬁw%wﬁtm
RISEETIKEMICIRCIENERY RS

5.2. New Venture Marketing Strategies and
Market Research Tools (3 Tget farqur wwrifeat

3R ATAR SFTHTT IUHT)

T$ et fauve wriftel siit Som e Sus
FEEE % iR w0 § weeq e e @
I IYKT AT WHITGAT I3 IREISHIRAT Bl SeR |
HHAATYE U1 A 3 U shl ATTIRATAT I
g9 T Hee Hd] B

5.2.1. Marketing Strategies (%WW)

Toroor oot U 1S g'd o fow s | ufieet e
S TS Rl ATRNT T o foT TSHTE 3 qlieh 2

5.2.1.1. Market Segmentation (ISR %rm?r—r) :
TSI bt farfre Tgel o forTiora e, St ST S1ert
ST 3T TRt aTet &1 2

Techniques :

® Demographic Segmentation (ﬁ‘l’FlTﬁ?ﬁﬁTI'
ferarsra) : 3w, foim, o, farem onfe & smeam
[ECISE]
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Example : @W%%’Q@WW
ferqur )

® Psychographic Segmentation (n-—ﬁéaﬁ%n
Tararer) : Sfemiett, Arrarett, 37t safthce o 3TN
O forTsH
Example : JITIR0T T TR STTEeh TTEehi o ol
T T 3cUTE hl TRy

5.2.1.2. Unique Selling Proposition (USP) (GFﬁ'@T
Torerer wreater) < 3T UsTeReT Sl fafRTaT i S wideateat
T ST ST 2

Techniques :

® Feature based USP (fastwar amerfa USP) :
ST IS AT Tt ol FIRTTATE i 380 ST STl 2
Example  Teh THTEHH T USP SThT haTT Fafetdt
B Tl 2

® Benefit based USP (1T TR USP) : UTEsh!
T 319 Ica1e W fire arel @)
Example : Ueh TR TeAE T USP 36k TTEey
AT B Tehd B, S foh 2feres St ar siga gfare
oI
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5.2.1.3. Marketing Channels (foraur =) : fafir=
HTEHT T ST ek TTEeh e Tga o alieh|

Techniques :

Digital Marketing (‘%ﬁﬂ? '%WUW) : g
Hifear, S8 ki, 31X e fagmm|
Example : W 3 S W Afera %EITCFT
SIERIE]

Traditional Marketing (‘3|T{"TF!7=E %N'UW) : e
ifean, deft s e fogmom

Example :@WWW?@%W%WI

5.2.1.4. Pricing Strategies (A& F—ra'?mmr:ﬁﬁﬁ) :
3CUTE AT HAT T HTHA T LA o qLIh|

Techniques :

Penetration Pricing (ST e et : U
3cTE hT YEATAT 1A T FH TG M1k Sieal o
TSI H feetaTt STH T ST Hehl

Example @#@@W%%’Q{&‘Wﬁwm
B shiAd|

Premium Pricing (shferam ﬂfﬂ'ﬁ‘ﬂ"'{'ﬂ) 2 3=
TR AT ToR AT o 0T I 7o (e el
Example . AT STTST o ScaTaT hY 3= Shivd|
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5.2.1.5. Promotion and Advertising (JHI 3T
oo : SeaTe A1 TaT T SIS ehdT S o fetu TTfefarter

Techniques :

® Sales Promotions (TershT SieaTe) : T2, 0 3K
Hiftra a9 & AT
Example : "&{ld U, T T " STHY

® Public Relations (ATaT{=eh Harer) : Hifedm haist
HI 3 sl
Example : 3cdTq shT ATfe=T 9 I ik RN
ECI!

5.2.2. Market Research Tools (9TSTR 313’!1% JUhIUN):

Techniques and Tools for Conducting Market

Research

1 €T & SR ST SR Sl S, S S

reTe st FHeH o foTg foraT ST &

5.2.2.1. Surveys (TSETUT) : JHTTAT F HEAT & 2T

TR T 1]

Tools :

® Online Surveys (AT ‘H’gf&TUT) : Google
Forms, Survey Monkey, 3R Typefonnéﬁ‘ﬁmfﬂ

121



Example :@:rqs?qﬁéasr&rmaﬁa?rmﬁwaﬁ
I ST o 7T SATTeT gaequn

Telephone Surveys (SHITIT AL : UTEH &
e B et o HTEH & ST ThET LTl
Example : ITesh |y 9T AT TaeqoT|

Focus Groups (‘F\IWHWCE) : Q%@%Hﬂ@’%?ﬁ"ﬁ
o a7y foram fomef o7 o wenfara s < wfskam)
Techniques : Moderated Focus Groups (HVT?@@
qﬁww;s') 3 Unmoderated Focus Groups
Interviews (AT&TeehTY) : SARKAT o T SARBTA
ST ST ST TR LTl

Techniques : Structured Interviews (ERfeId HTEATEhIT)
3R Unstructured Interviews (ST HTEATehHT)

5.2.2.2. Market Analysis Tools (ST %r%;wwrrr) :
TSR o AT, TR TR Sfoeaaf 1 faeguor e &

I LEEETWI

Tools :

SWOT Analysis (SWOT fasywon) : areq,
AT, ST HT G T A (|
Example : 9U 3cUTq %%I’Q SWOT farsgsr swem
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PEST Analysis (PEST farsyur) : Tmifaes, 1ifdfes,
TR ST deheeh! shiteh! s forswor]

Example : w%wwﬁwﬁwaﬁﬁ%m
PEST farsgwon|

Competitive Analysis (uﬁwa'f %PQ;GI'UT) :
gfcreafert st drerd 37T TRt AT farsdwom)

Techniques :

Competitive Benchmarking (orferemeft é’amﬁm) :
SfcReRFRIT 2T STt AT IeaTal o | e LAl
Example : WW@WH&@W%
ICTET § T

Competitor Profiling (Elﬁ'an'T' SﬁWIB'FFi"T) :
et o e died, WHITGET 3 JaiH &
HHSAT

Example : Hﬂ'@ﬂﬁﬁﬁ@%ﬁﬂﬁ'ﬂ ST ATRIST ST
T farsmon|

5.3. Attracting and Retaining Talent

(I ST ATV AT AR TATT [EAT)

T ST SRS AT ST ST W fordt oft s
1 oherdT o foTT Heeaqul 81 U Feret AR S dw
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AT 1 FEgal W ol ST Hebell ®, STafeh qfadme
FHHTATIT Rl ST TEHT STefenTicTen feutar 1 fosmma st
iﬁﬁ 21 I=T 9T 8 Talent Acquisition (I S1femrgom)
3R Employee Retention (WWTQT@:!T) Wﬁ'{?ﬁ
=<1 4l
5.3.1. Talent Acquisition (ST 3TfERTEUT): Strategies
for Attracting Skilled Employees : ST
AR T T AT ST I FHHATET B
FTRNT AT &, S ATk Faar™ i g AR
TEHSAT H ARTEH L Hehl
5.3.2. Employer Branding (‘EITﬁ'?ET a‘i%rr) : 39T
ST T Bt 3T AT S deniferd =i
TR et 2
Techniques :
® Company Culture Showcase (Ut H’F@Tf‘?r Ea)
TEY) : ST SRt ShT TER(d T T ATaTeoT
ISR
Example . Fivre Hifear W HH=iEt & TRt
gt s e 3 S
® Positive Reviews (Tch{TcHh H’H"T&Tlf) : IAUH
HIR q& FHATTT T HehRTcHR FHIETHT I Sera
&l
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Example : TSR Iéed S Glassdoor W 7=t
Tt I |

5.3.3. Job Posting and Outreach (T-ﬁEh'ﬁ' NRET 3R
arrIedteD) « Aot it fiferat oot wet St & arem
YIS AT S EATd SFHIEaRT deh qgarTl

Techniques :

® Job Boards and Websites GﬁEF{"]' e IR aam%) :

ELRC] Frertt SS9 Naukri.com, LinkedIn, 3R
Indeed 9T iR &l i)

Example : LinkedIn 9 Ferll M R 3T
eaeh o HTEAW | I TTET AT

® Campus Recruitment (3?1'{? ) forafermert
ST HTeAAT i S fispeiie g ST e
Example : 3TI'§3TI'§2:T a1 3113‘341'52@ éﬁug@awﬁ
3 T3l Rl et BTl

5.3.4." Recruitment Marketing (ﬂ?ﬁ%ﬂ'ﬂﬂ) : SATea
T ST L oh ToTT HTeh{ET TURHTTRIT 3T STITT
el

Techniques :

® Targeted Advertising (FI'F&FT '%lﬁT'Fl‘) : 9T

wHifean 3 a1 fefSeat wiewmd W @féra famam
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Example : Facebook 3T Instagram W it 31781
ENIEH

Content Marketing (HTHII'T %‘qm) 2 SR, aﬁ%eﬁ,
TR 317 T o HTea © ST o AT TR STaed
! ISR LTI

Example : ST o ST U SHHETIT shl TohetaT sh
FETT T LTI

5.3.5. Networking and Referrals @Eﬁn‘ﬂ IR

YEEH) ¢ ATk HeEH WS HISEr
FHHETIET oh BT o ST welf ATl

Techniques :

Employee Referral Programs @-ﬁaﬁr IETA
TTEITH) « HIS[ET HHATRAT 1 T IHfearl & g
ICHTE S& Tl

Example WWWWW&WW
I Fearh ¥ U Tl IFHIEIR a1 &

Professional Networking (ﬁ'ﬁ?ﬂ' ﬁ?ﬂ'ﬁn‘ﬂ) :
TR G, Hes T, SR SeafeT sded § YR o
Example : SENT ST B shOHT o Siafer Ssm
3R derfera SFfeamT & daeh T
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5.3.6. Employee Retention (Eh'ﬁﬁTﬁ‘ AT IEAT):
Techniques for Retaining Top Talent

SHHEET ST TG 3 SUTT ol GUE & ST hH=TE sl
TS T T AT H ST W o fere oy foe simer 2

5.3.6.1. Competitive Compensation (Elﬁl’!:qﬂ'i?q?ﬁ
) : FHHETHET bl Tireqeff AT T AT T T

Techniques :

® Salary Benchmarking (é?r-r HTHh) : ELERCI
AT ShT UTRRT Sh1 JENT AT o' STTER ST
Example - Frafirg oo aefrer Sﬁ'{WE'{a??:ﬂ'H'I'{
ERERCLIRISC]

® Performance Bonuses (YS9 S=H) : FHH=TET
o TERI o SATET X S8 T TeaTe .
Example :%ﬁa@ﬁqgraﬁﬁqt srfafes s

5.3.6.2. Career Development Opportunities (&
TerenTar o 3TaER) : =TT T IR forehm 3T 3
o ITTEL Y& LTI

Techniques :

® Training Programs (I31et0r shreishw) : fafia
SRTEIT STR I I FHTsHA|
Example : TS dehTeRl IT SehIiTed 3ﬁ'{2ﬁ1ﬂ3ﬁl
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® Career Pathing (&R 13|'|ﬁi"T) : FHH=TET & forg
Y R Tt 3 I F A
Example mﬁ%mm%mﬁ?WI

5.3.6.3. Work Life Balance (ST 3T WEHTFW‘) :

Definition : FHTNET 3T ST T SRR Siia o s
| ST T H T T ATl

Techniques :

® Flexible Work Arrangements (FI?ﬁFIT Eapy
SSEAT) : FLH HTH L ohl o, Tt ferreret e
Example Wﬁﬁﬁﬂﬁ 3 =fiet S 5

® Paid Time Off (379 % @1 BF) : W BfeaAf
I SATHTT q AT ST
Example : e SigaT 37 AR Sy 2l oie 71

53.6.4. Employee Engagement and Recognition

(HHERY TTE S HT=AaT) : HHTET st wrfier] ot

ST ST 3 IThT STATSHRAT sl HT=AAT 1)

Techniques :

® Recognition Programs (HT=IAT Eﬁlﬁ?ﬁq‘) :
FHHATIET shT ST hl TSIk ATl
Example : TR AT g W AT S IERIC M|
TARE
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® Regular Feedback (EI’SI'&IT-T tﬁ?ﬁiﬁ) : ST
! AT 3TR AT higsish JaH Tl
Example : HTRIeh I 3118k T&T Trfteqr 37 hie
forerma W fresrhl

5.3.6.5. Healthy Work Environment (¥3% Eapy
STATSOT) : Teh Geh[TcHeh 3 HETeh 13 ATdTeor e
EaClll

Techniques :

® Team Building Activities (G0 farfegmatatafer) :
1 T TehdT ST HEIITT ohl SIGTET & aTett i I er|
Example : 3 A8eEER Qﬁ?%!ﬁﬁ T ‘OFI'#YI'IETGI

® Employee Wellbeing Programs @Fﬁﬂ'l’ﬁ' WFI'I'%‘
THTATHA) : HH G S IR TTE o T are)
Example : T Eﬁ&ﬂﬁ, EICRCEEREN I TRy
CiLIRISEIL

5.4. Business Sustainability and Growth
(AT <hT Feerta i forenma)

ST T Feora 37 forehmer fereft oft iy o diefentforen

HeheTaT S Fered Tt o foTT Heceryui €1 2 el 7 shefet st

1 aeler feafa ol wefed ST € afosh waferor 3R

TS T GehTIcHeh T9Ta +ff STeTd 8| 318, 8H 39 SHT

TS 6T foreat & T &:
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5.4.1. Sustainability Practices (&WT EI‘QT@):
Implementing Practices for Long Term Sustainability

TeoraT YoTd AT 329 STIE I UH alie ¥ E=ferd
HET T ST qF TRl |THTieeh, 3T i givshior &
delepTiores &9 © ot 3T eyl 7

5.4.1.1. Environmental Sustainability (TataRui

TRoTaT) : TEITeRoT ohT U I HEd T o foTg STy

Y 39|

Practices :

® Resource Efficiency (SETH F&IAT) : Hell, I,
HIT = FETEHT o o TN ST ST 1A eferH|
Example : WWW@WW’T S U
RERCIRR RIS

® Waste Management (37378 Uaier) : 39T I
H T, T ST o, S SIS T 9T
Example : TS 3TN AT o STUTITY T AT
AT SR RATIR FEATl

® Sustainable Sourcing (&WT@'H*'@[ Sﬂﬂﬁ) :
vt givenior @ forier safdenrdist & amft
EIRCE
Example ?r%%aﬁwﬂéq:qgamﬁ@ﬁaﬁl
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5.4.1.2. Social Sustainability (ATHTRTR feerar) :
TYTST 37T HHATIET ht TeATS o feTu ST9HTT 71T 3|

Practices :

® Fair Labor Practices (ﬁW&T aqM SI‘QT@) :
et % forw s e, g T e,
ST AT T it
Example : TI&Y T, 9T T aﬁ:[, 3R ﬂTFW
FHrRIEd|

® Community Engagement Wﬁ?ﬁ H%‘H‘FPIHT) :
T HHET o ©T AT S ATHTST TR SIS
T T
Example : Wﬁgfﬁ 3TN waTee hgf & faw e
7 T Foeh Ea)
5.4.1.3. Economic Sustainability (31Tf§i7=5 ﬁ:%l'{?lT) :
SITHT T HATFeR FIURIOT  Feer FHTT TET
Practices :

® Cost Management (NI U&e) : NG i
TRITo Rt ST STTTIh & SITH ot o ST
Example : aﬁmﬁtmw%wﬁ
AT sh#H kAT

® Revenue Diversification (ST ﬁﬁ%ﬁW) :
farfir= g1t @ U a1 R
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Example : IeqTET ST AT <t fafarerar et s
5.4.2. Growth Strategies (‘%EFI'H‘ WH"H‘?RTT):

Strategies for Scaling and Growing a Business

forehTer TOTTCraT T 3eve HadT ot gy ST fored T i
Jeferd 37 agrar AT 2| I8 IR H feier agH 37K
STETT ol T8 SHe1gdl W o ST | Heg hid! 2l

5.4.2.1. Market Penetration (dTSTR ﬁEIa'ST) : IﬁTrlST

IcqTal TR HATSAT 6 Fre HISET TSI H 3727k et

TH =T

Strategies :

® Increased Marketing Efforts (%l"TUﬁ TaTEt o
afg) : ToR R forTo o areaw & forshl srern
Example : THE T SIRpIC) Bﬁ'{%ﬁﬂ@@m
o HTEAH © forshl SeTl

® Sales Promotions (fSrshY theames) : difg ana &
HTHL 37T K T 3TF|
Example : “@{< T, 1Y T " AT
5.4.2.2. Market Expansion (¥T9TR T fa&ar) : T
HITifeTeh AT STETRETRIT STSTRI H Tt ATl

Strategies :

132



Geographic Expansion (VTiTeTeh foar) : U
TR, TSN, AT I H SATIR A7 foream|

Example : U ST T AT T TETT &G T
foream

Targeting New Customer Segments (GERAIEED
STt SRt eTferd smeaT) « farfie SeiReasha wEt
o o7 T Seqre 21 Farrd T )

Example :gmaﬁ%%qmwwwﬁW|

5.4.2.3. ProductDiversification (3cdTg farfarefiertur):
U IS AT YATU YT Fleh AT shl USRI Rl foed T

h{Tl

Strategies :

New Product Development (3T mﬁm) :
TIS[ET ICUTE ATEHT H 7T 3eqTE S|

Example : Ueh @I AT gRT 7T Folal o Tad o
it

Service Expansion (ﬁﬁT %’ﬁﬂ) : ﬁﬁ@ﬁﬁﬁﬁ |
TS HelTd STl

Example . T fheg g g AN SR AfeeyH
HegTaTl T UeTha)

5.4.2.4. Strategic Partnerships (TU'Hﬁﬁ%F 'H'I?E‘Rgf) :
3T AT AT HSHT o A1 TSI hleh |TSH T1&d ITH

h{Tl
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Strategies :

Joint Ventures (63 I2IH) : THL SITH 5 AT
[ERCERIERE NIRRT

Example @WW@T@WW
ST HIh 31 AT

Affiliate Programs (Vg shTishq) : 317 @l
o | HelgaT o read ¥ fofshl s

Example : qméaﬁnﬁémmrmaafm
Herg, forqur|

5.4.2.5 Operational Efficiency (Gfl'q;vl'W Q&) :
T TSRl ohl GUTHT TR AT hl H ATl

Strategies :

® Process Improvement (Slﬁh'EIT qun) : HATEEA

TSR bl ST LTl
Example : 3cqTad YTSRATST § Lean Manufacturing
TeRr1hT T ST

Technology Integration (AR TehT TehTehTUT) : EES
{1k 3BT ST Shleh SHIAETHAT 2l TGHT|
Example : T AT SR STANT hieh &%
A1 T SE ST
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